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2. Splined Type 
3. Jaw Type 
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Valves, Quick-Joint compres- 
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Guardian Quality is True Economy! When you specify and use 
Guardian Flexible Couplings you can be sure of quality, 
performance and universal acceptance. Over 8,000,000 Guardian 


Couplings are on original equipment. 
Only Guardian gives you these features: 


e ROLL SPINNING — Joins all components at one time in 


perfect alignment. 


e GROUND RUBBER — Ground to absolute trie concentricity. 
Buna N Tube and Neoprene Cover Fully meets angular and 


lateral requirements. 


@ ONE-PIECE DESIGN — Saves on assembly and handling 


costs. Made to exact lengths required. 


COUPLING DIVISION 
1215 E. Second Street F-127 
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Information Card opposite page 60. 


Guardian INDUSTRIES, Inc. 
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